
🎥  If you want to  dive into the topic and gain a deeper understanding of how
Rev.Share works and how rates are formed on offers, we recommend watching the
talk by TRAFORCE co-owner Oleh Shaporenko: “What is more challenging in dating
traffic arbitrage — KPI or RevShare?” (the presentation is in Russian). 

Revenue Share in dating: 
how to work long-term and keep 

receiving payouts even without active traffic

Revenue Share is a model in which a webmaster receives a percentage of the revenue
generated by a referred user throughout their entire lifecycle on the product.
At a basic level, it sounds simple: you bring a user → they pay → you receive a % of the money
they spend.

In dating, revenue is not generated from a single payment, but from subscriptions, upsells, in-
app purchases, and rebills.
 👉 One user can generate revenue for months or even years.

That’s why Rev.Share is a model where traffic quality, audience-product fit, and long-term
monetization are crucial.

What is the Revenue Share model and how does it actually work?
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PPL Revenue Share

Fast payouts Revenue paid out over time

A clear payout model for affiliates Dependency on product quality

Low risk for affiliates Higher long-term profit potential

One of the main mistakes is expecting fast results from Rev.Share.
In the first month, users register, and some of them make their first payments. An active user
base and repeat payments usually start building within 3 months, and from 90+ days onward
the revenue becomes more predictable, forming a stable cash flow.

The key difference is the planning horizon:
 PPL → “how much will I earn today/this week”
 Rev.Share → “how much will this traffic generate over 3–6 months, and possibly even years”

👉 The longer a user stays active, the more you can earn from Rev.Share.

How is revenue generated?
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Rev.Share works best when:
You already have experience working with the offer
You clearly understand your traffic and audience (and see real traffic quality)
You have a good understanding of retention
You have financial cushion and working capital to scale traffic upfront

Ideal: start testing with PPL, analyze your traffic quality together with the advertiser/partner,
and then move to Rev.Share or Hybrid.

You should NOT choose Rev.Share if:
It’s a new or untested offer
You want to test a new traffic source and still don’t fully understand your traffic
The product is weak
There are technical issues or payment problems on the product side
You have short cash flow

EPC (earnings per click) may seem like a universal metric for evaluating performance. However,
when working with Rev.Share and PPL, it behaves differently because revenue is generated
based on different logic.

How to understand whether it’s worth working with Rev.Share?

How to evaluate profitability?

 🎥 More details on how to choose offers for working with Revenue Share and how to
properly calculate EPC were covered on YouTube in a talk by Oleh Shaporenko,
 co-owner of TRAFORCE — “How to catch ‘whales’ in dating with ROI over 500%”
(the presentation is in Ukrainian). 
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In PPL, the payout per action (e.g., a registration) is fixed, so EPC can be calculated almost
immediately — 2–7 days of data is usually enough.

In Rev.Share, revenue accumulates over time because users don’t pay immediately and may
make multiple payments. At the start, EPC may look low, but it grows as users continue to
spend. The longer the period, the more accurate the EPC calculation becomes.

The key advantage of Rev.Share is that one user can generate revenue for a long time — months
or even years. Because of this, on the long run Rev.Share often outperforms PPL by several
times, sometimes even by tens of times.

That’s why, for a fair comparison, Rev.Share should be evaluated over a longer period (minimum
4 weeks, ideally several months), rather than on “fresh” traffic. The evaluation period may also
depend on the niche of the offer and the average customer lifecycle on the product (average
usage duration).

Traffic was sent to a smartlink in November 2025. In total, there were 6,757 clicks, which
generated 79 conversions. Within the smartlink, traffic was distributed as follows:

55% to PPL offers — 3,717 clicks
45% to Rev.Share — 3,040 clicks

Let’s look at an example of a partner’s statistics

Key rule:
 PPL — fast return
 Rev.Share — long game with potentially significantly higher profit
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On the second day of the traffic run, the partner got a paying customer, so the Rev.Share results
appeared almost immediately. As a result, 70 conversions came from PPL with a total of
$290.95, and 9 Rev.Share sales generated $236.25.
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At the end of the month, the EPC by payout model looked as follows:

PPL — 0.0782
 Rev.Share — 0.0777

In December 2025, the partner had already stopped running traffic, but Rev.Share conversions
continued to come in.

So now the EPC by payout model looks like this:
PPL — 0.0782
 Rev.Share — 0.1497

The result now looks completely different.
By running traffic for just one month, the affiliate has continued receiving Rev.Share
conversions for more than 6 months, which has already brought the partner $1,063 
(as of the end of April 2026). And the most interesting part — users are still making purchases
on the product.
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Of course, there are several common traffic sources that work well with Rev.Share (SEO, review
websites, email, PPC).

Why these sources specifically? In reality, it’s not only about the source itself, but about the
approach: “warm” traffic with a well-thought-out funnel will always perform better. An
interested audience and users who are already searching for the product on Google are more
likely to register and spend money faster and for a longer period. However, the same result can
be achieved with a properly built funnel even from free social traffic.

Accordingly, aggressive approaches tend to perform worse — short funnels that don’t give users
a clear understanding of what to expect, creatives that don’t match the final product, misleading
promises, and similar tactics.

Should you run free social traffic to Revenue Share offers? If the audience is active and
properly warmed up, you already have positive feedback from advertisers, and you are confident
in the purchasing power of your traffic — then you can confidently test it.

Rev.Share is essentially a model where you need to trust the advertiser and the affiliate network
you are working with. And there are certain risks on the advertiser’s side:

1. Retention: if the user doesn’t pay for a long time — you don’t earn. It’s important to
understand the product you are sending traffic to. Are there email campaigns, how often and
with what content they are sent, do girls on the site initiate messages, how fast they respond,
how complete the profile information is, photo quality, etc.

2. Processing: if payments don’t go through — there is no revenue. Pay attention to the
compatibility and convenience of payment systems for the target GEO, as well as the availability
of different payment methods.

Types of traffic and their effectiveness

Risks: where you can lose money
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3. Product: weak product = short LTV. Pay attention to the total number of female profiles on
the product, how long the product has been on the market, the average LTV — both in terms of
time and user spend, the % of  active users, and the functionality available on the platform.

4. Monetization model on the product

And from the affiliate network side:

1. Terms: changes in % or rules. Always clarify the payout hold period, how long commissions
are paid for, and whether commissions are reversed due to chargebacks. Sometimes even
lifetime payout may have limitations on the affiliate network side, and in some cases it becomes
a shaving risk area where you may lose commissions you could have potentially received
directly from the advertiser.

👉 In TRAFORCE, the hold period ranges from 3 to 14 days, and payouts are made
on a lifetime basis (without limitations), if this is specified by the offer.

2. Limited information: having maximum data about traffic helps optimize performance on the
traffic source side. Ideally, you should receive additional unpaid events via postback, such as
registrations, message sends, use of free credits, payment attempts, first sale, etc. This helps
you understand at which stage most users drop off.

To summarize: it is important to test the product before launching traffic, maintain regular
communication with the advertiser/affiliate representative, and fully understand the specifics of
the product you are working with.
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👉 At TRAFORCE, we display the most detailed information directly in the offer card,
so you don’t need to research the product on your own or spend time clarifying
details with a manager.

We have seen hundreds of cases where a high-quality approach and well-built funnels have
worked for webmasters for years and generated passive income, even when no new traffic was
coming in. Let’s look at some examples.

Case 1. Offer: VictoriyaClub.com
3911 conversions from a single click ID:

 • GEO: USA
 • first click date: 13.09.2019
 • last conversion date: 26.03.2026

Over the entire period, one user generated $7,822 for the affiliate.

Analyzing our partners’ case studies

Interesting observation:
 with a wide range of packages on the product (from $1.95 to $149), the user made
the most purchases on the lower-priced package — $13, with 3,876 purchases.
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More details about the offer and the product itself.

Offer VictoriyaClub is an in-house product of the TRAFORCE affiliate network. The product has
been present on the market for more than 10 years and includes over 2,000 female profiles. The
monetization model is credits. This model allows for long-term user upselling and keeps users
engaged within the product, actively interacting with its features.

The offer is available under several payout models, including a hybrid model, which allows you
to start working with lower risk.

It is also important to note that the target audience of the offer is men aged 40+, interested in
serious relationships, including with women from CIS countries. An additional advantage of
working with this product is fast feedback, as TRAFORCE has access to product analytics and
can predict user behavior in real time together with you.
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Case 2. Offer: id 25 Smartlink Adult Dating 
(yes, smartlink can also generate long-term revenue!)

190 conversions from a single click ID
 • GEO: UA
 • first click date: 25.04.2024
 • last conversion date: 24.03.2026

Over the entire period, one user generated $599.2 for the affiliate.

More details about the offer

Smartlink Adult Dating — with smartlink you can monetize traffic from all over the world and
from any source (except incentivized traffic). The system automatically selects the most
effective offer, while the TRAFORCE performance team continuously monitors results and runs
optimizations to achieve maximum performance. Therefore, a targeted user who “hooks” on the
offer can indeed generate long-term revenue.

After initial testing and with positive feedback on your traffic, you can reach out to your manager
to optimize the smartlink towards Revenue Share offers.
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Case 3. Offer: id 646 Bez-Kompleksov 18+ 

Over the entire period, one user generated $178.5 for the affiliate.

On the TRAFORCE platform, the Bez-Kompleksov offer is available in both PPL and Rev.Share
models. It accepts traffic from almost all sources. In addition, bonuses may be available for
high-quality traffic, and Rev.Share postbacks have been consistently received for more than 5
years. Inside the product, users purchase an internal currency for communication.

When running split tests, we also recommend a similar offer — Natalie Date from the same
advertiser.

93 conversions from a single click ID
 • GEO: UA
 • first click date: 16.05.2025
 • last conversion date: 27.03.2026
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Rev.Share is a model that is more difficult at the start, but stronger in the long run.
 It is suitable for those who think long-term, work with analytics, and build systematic traffic —
and such cases are quite common in our practice.

👉 If done correctly, Rev.Share can generate significantly higher income than traditional models.
But only if you understand how much you earn, when you earn it, and what exactly drives that
revenue 🚀

Conclusion

@traforce_assist_bot

Contact your manager
 or reach out to the TRAFORCE bot assistant

Still have questions
 or need help with offer selection?
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